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A ugust ushers in the third consecutive month of 1,800 plus sales
WINNIPEG — Recovery in sales since June has turned into a strong
resurgence in MLS® market activity with August registering 1,845
sales, the third straight month of 1,800 plus sales. Sales in August
are up 28% over August 2019 and the five-year average for this
month.
Listings however have not rebounded with the same vigour. The
2,374 new listings entered on the market in August are down 1%
from last August and dropped 9% in July when compared to the
same month in 2019. As a result, it leaves the current inventory of
4,232 listings down 30% from the same time last year. The number
of sales in August represents 44% of the current inventory whereas
last August it was 24%.
“Following three months of overall heightened sales activity we are
not seeing the same response with listings coming on the market,”
said Catherine Schellenberg, president of WinnipegREALTORS®.
“The impact is a shortage of listings for eager buyers and increased
situations where multiple offers and bidding wars are occurring.”
Year-to-date sales which were running a deficit at the end of May of
8% are now up the same percentage at the end of August. There are
10,511 sales compared to 9,702 last year. Listings entered this year
to the end of August are 17,208, off more than 9% from the 18,962
in 2019. Dollar volume of close to $3.2 billion has increased 10% in
comparison to last year.
With high turnover of listings to sales this year, especially in the last
three months, overall listing inventory shows a tilt in the current
market to favour sellers. The high turnover of listings converting to
sales this year, especially in the last three months, is creating a real
lack of supply in available listings for buyers at this present time.
Most affected are residential-detached properties with only one and
one-half months of supply based on the current sales pace. Condos
are in a more balanced position at 4 months.
In terms of specific MLS property type sales activity for the busiest
August on record, residential-detached sales increased nearly 31%
while condos edged ahead by 7%. The third most active property
type at 98 sales was vacant land - a 66% increase over August 2019.
®

Similar to July 2020, there were close to one out of three residential-detached listings selling for above list price. Number of sales
equated to 67% of the entire inventory and 86% of the new listings
entered in August.
The most active price range for the second month in a row is
$300,000 to $349,999 at over 16% of total sales with the $250,000 to
$299,999 just five sales behind and the $350,000 to $399,999 close at
14%.
When you compare sales under and over $300,000 to August 2019,
the major gains are in the upper end of the housing price spectrum.
This indicates real strength in the move-up market. Where the percentage gain in sales for houses selling under $300,000 is 5%, and
only a difference of 26 sales, for over $300,000, the percentage increase is a whopping 57% with 787 sales compared to 502.
The upper end of the residential-detached market was punctuated
with the highest sale price ever at $3.9 million. The previous record
was set last month at $2.8 million. Not surprisingly, with this move
up to more spacious and expensive homes, the average square footage for a home sold in August was just under 1,400 square feet
compared to 1,313 square feet in August 2019.
Condominiums were most active in the $150,000 to $199,999 price
range with one in four sales, however the next three higher price
ranges up to $349,999 all exhibited strong activity with another 44%
of total sales. One condo sold for just over $1 million.
“A work from home trend is changing the way one thinks about the
kind and extent of space and has definitely garnered more thought
and attention,” said Schellenberg. “This coupled with historically
low mortgage rates are motivating factors for a number of sellers
and buyers to make a change during this pandemic.”
“Unprecedented times call for experts who can help you navigate
safely and seamlessly through the home buying and selling process,” said Marina R. James, CEO of WinnipegREALTORS®. “REALTORS® are there to advise you on all aspects of our ever changing
real estate market.”
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CONDO SALES REPORT 2020

AUGUST*

7.5%
SALES OVER
LAST YEAR

-4.9%
8.5%
AVERAGE PRICE
OVER LAST YEAR

NEW LISTINGS
OVER LAST YEAR

1,085
SQUARE FEET
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*Statistics are from the WinnipegREALTORS® MLS® System and represent condo sales and transaction data
collected August 2020.

Residential Detached Sales
August 1st to August 31st, 2020
$750,000-$999,999
1.36%
$500,000 - $749,999
11.17%
$450,000 - $499,999
7.70%

$1,000,000+
Up to $99,999
0.53%
1.89%
$100,000 - $149,999
4.83%
$150,000 - $199,999
8.00%

$200,000 - $249,999
10.04%

$400,000 - $449,999
8.30%

$350,000 - $399,999
14.11%

$250,000 - $299,999
15.85%
$300,000 - $349,999
16.23%

Since 1903, WinnipegREALTORS® has assisted its Members in achieving high levels of excellence in organized real estate by providing superior tools and services
that enhance and build a vibrant real estate industry. Representing over 2,000 REALTORS® and other industry-related professions active in Winnipeg and its
surrounding areas, WinnipegREALTORS® exists to provide services and resources for Members to ensure a high standard of business practices and ethics.
WinnipegREALTORS® is recognized as the voice and our Members as the experts in the real estate market.
The MLS® is a co-operative real estate selling system operated and promoted by WinnipegREALTORS® that includes an up to date inventory of listings from
participating REALTORS®.
The trademarks MLS®, Multiple Listing Service® and the associated logos are owned by The Canadian Real Estate Association (CREA) and identify the quality of
services provided by real estate professionals who are members of CREA. The trademarks REALTOR®, REALTORS® and the REALTOR® logo are controlled by CREA
and identify real estate professionals who are members of CREA.

For further information, contact Peter Squire at (204) 786-8854
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